
World 2 Do 
 

Company Overview    
 
World 2 Do has a growing list of Completely Measurable products for the leisure service provider (LSP) industry 
(i.e. hotels, restaurants, golf courses, etc.). Currently, our sales force offers this pre-approved exclusive list of items 
to our customers. We are building around an already established 20 city phone automated What 2 Do™ Guide 
(Recently, honored with the highly acclaimed Communicator’s Award of Distinction for top print media visitor 
information brochure) business to have the most dominant location of What 2 Do™ and Where 2 Stay™ 
information anywhere in the world, and the dominant relationship builders with all the LSP’s in the world. 
Our stable of products include the What 2 Do™ guides, Where 2 Stay™ guides, Media True, Custom 2 Do’s, high-
speed wireless internet, kiosks, and Map Pads. 
 
The Opportunity – We are looking for self-motivated, hard working, up-beat, professional, and most 
importantly, entrepreneur-minded sales team members to grow our business. The opportunities are in the Silicon 
Valley, San Francisco, and Lake Tahoe areas. 
Qualifications will include: 
1+ years sales experience 
Very reliable transportation 
Ability to work from you home 
Ability to work in a high growth environment with much change 
Work hour flexibility (some weekends, some nights, etc.) 
 
The positions: 
Our positions are all sales driven. 
We are a small company with a few key opportunities in front of us to grow to a position where we can secure 
funding. 
Some product development opportunities. 
Some strategic alliance and partnership opportunities. 
Basically, looking for key members to grow a large organization around. 
 
The pay: 
Commission Only 
This position will compensate with large stock option packages and with commissions of between 25% and 35% of 
total sales of $500K to $1M in the first year. 
 
Conclusion: 
This is not your ordinary job offering. 
Very legitimate & exciting space to be playing in. 
Large upside for the right candidates. 
Company and business very dear to founders. 
 


